10/ 


editorial 
index 


Dealer features, articles and surveys which appeared 
in 1973 issues of Farm Store Merchandising are in- 
dexed by subject matter and listed in chronological 
order of appearance for your reference. We suggest 
you save back issues and refer to them using this in- 


dex. 


Advertising: 


Survey shows feed companies spend 2.5% of 
sales on advertising 
Creativity in advertising 


Agricultural chemicals: 


Ring Around Products begins herbicide 
advisory service 

Chemical test plots spark sales 

Integrated pest management 

Ruckelshaus on the pesticide bill 

Combating weed problems 

On the ground or in the air 

Everything the fruit grower reeds g., 

Aerial applicator enjoys ‘‘soaring with the eagles” Sept. 


Animal health products: 


Display, prices, advertising key factors in 
animal health sales 
Controlling baby pig scours requires 
sensitivity testing 
Disease control guide 
Follow drug labels or risk losing drugs 
National Mastitis Council to make 
information known 
Mastitis seminars update management practices .. Oct., 


Chain saws: 


Chain saw sales up 40% 


Changes, remodeling, expansion: 


$670,000 expansion builds “Corn Palace” 
$160,000 expansion will allow firm to 
load unit trains 


Credit: 


Credit card system called success 


JANUARY 1974 
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Custom application: 


Faith in custom application keys success, profits .. 
Dirt Doctor finds prescription for success 
O’Dell’s customers want dependability 
Ring Around Products begins herbicide 
advisory service 
Fertilizer field distribution problems 
Reese uses test pilots 
Young farmers demand better services 
On the ground or in the air 


Aerial applicator enjoys ‘‘soaring with the eagles” Sept., 
Minnesota Certified Applicators Assn. ............ Nov., 


Ex-farmer finds success in fertilizer business 


Dealer surveys: 


Dealers sound off on fertilizer supply/delivery 
Fertilizer dealers want larger equipment 
How’s business survey 


Ecology: 


Solving waste problems 

Humanizing the earth 

Environmental questions and answers 
Thoughts on the ecology movement 


Editorials: 


$632,868 sales per year 
Eliminating residues 

Substitutes for land 

Horses — A growing sales potential 
Producers deserve a raise, too 
Shortages will hurt 

One-third bigger output needed 
The feature for fertilizer 

Confusing but interesting 

Health products mean more efficiency 
15 years: past and future 

It was a very good year 
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Employees: Billy Zane Jones, Wakita, Okla. 
; ; ae ° Gene Hayes, Gainesville, Ga. .................... Jan., 
Sales, service and skilled positions provide Stanley Tyler, Guymon, Okla. 
agri-business opportunities » P. Francis Reed, Greensburg, Ind 
Morgan brightens the day at MFA a Jack Miller, O'Dell. Ind 
Outside board, advisers vital to family business ... . 2: William Reese, Hayfield, Minn 


Carl Mehling, Delaware, Ohio 
Feed: Wally Brownell, Belgrade, Mont. ................. April, 
: Charles Arie, Watseka, Ill. ....................4.. April, 
oP ge ee” ee err or May, 
Darrell Miller, Holstein, lowa 
Gary Doppenberg, Sheldon, lowa 
Bill Baland, Amariilo, Texas 
Dick Bowers, Circleville, Ohio 
spite KGGPITID; WOOO II oy kis sts cee ahs vv awe May, 
Jim Westfall, Milford Center, Ohio 
Harold Stark, Clarksville, lowa 
PON Peay MAAPMUNSI ON a 5.0 a ocesie-s Sve ss wee) sacar June, 
Larry Hanson, Tripoli, lowa 
Vern Lyman, Owatonna, Minn 
Francis Brady, Caledonia, Minn 
Wayne Ubben, Dike, lowa 
Jerry Melland & Oscar Ness, Lisbon, N.D. ........ Aug,., 
Richard Goldberg, West Fargo, N.D. .............. Aug., 
Don Sheets, Canyon, Texas Aug., 
Cae OT Bo. Oh See ae Aug,., 
Fertilizer Ken Thomasson, Berrien Springs, Mich. .......... Aug., 
Dick Morgan, Columbia, Mo. .................... Sept., 
Byron Oberschmidt & Clifford Wand, 
SEES rey are Sept., 
Henry DeWeerd, Hamilton, Mich Sept. 
Galen Hartung, Cottage Grove, Wis. ............. Sept., 
Paul Hursh, Amana, lowa Sept., 
Robert Sharp, Florence, Ala. .................... Sept., 
Montie Hammond, Grinnell, lowa 
Viryle Copley, Zumbrota, Minn 
Jim Kleen, lowa Falls, lowa 
Mearl Martin, Deansville, Wis. 
Jerry Delagardelle, Gilbertville, lowa 7 
Don Archer, Little Falls, Minn. ................... Nov., 
Don & Jon Goodman, State Center, lowa 
Willard Carpenter, Clovis, N.M 


Personal touch wins dairymen’s business 

Beef cow herd offers opportunities 

Feed and fertilizer assure balance 

3 liquid feed dealers 

Demand continues for bulk feed equipment 

Feed farmers for feed sales 

Ohio Grain Co. has $16,167,000 year 

Rising costs affect livestock feed dealers 

250 tons of feed booked during promotion 

Services help boost sales 

Fuzzy's drive-in keeps small customers happy .... 

2 lines of feed help Martins 

Gilbertville Milling keeps area poultry 
tradition alive 

Goodmans mix business, civic duty 


PU. Pr rrrrryrre? 


Dirt Doctor finds prescription for success 

Soil samples, aerial maps help Kova sell fertilizer . 
O'Dell's fertilizer customers want dependability ... F 
Fertilizer supply/demand situation is changing .... 
College agronomists offer advice on soil testing ... 
Fertilizer field distribution problems 

Dealers sound off on fertilizer supply/delivery 
Feed and fertilizer assure balance 

Ohio Grain Co. has $16,167,000 year 

Cullom Co-op makes transition 

Fertilizer equipment review 

Fertilizer helps sales grow 

OSHA and the fertilizer dealer 

Everything the fruit grower needs 

Fertilizer situation will be tight 

Ex-farmer finds success 
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Grain marketing: Promoting new crops pays off for Tyler 


Bowers gives good accounting of himself Get more out of demonstrations 


Ohio Grain Co. has $16,167,000 year A very special day 
The unit train Feed farmers for feed sales 


To gear up for unit train or not Ohio Grain Co. has $16,617,000 year 
Grain ioanine to be more direct 250 tons of feed booked 
Country elevators face many problems. . 
Customer concerns spark $3 million business .... 
Expansion to allow loading unit trains ........... 
Gilbertville Milling keeps poultry 

tradition alive 
Goodmans mix business, civic duty 
How Minnesota grain is marketed 


Recreational vehicles 


Snowmobiles, autos share problems 
ATV sales recover 
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Selling 


Horse supplies: We are servicemen, not salesmen 
Departmentalization, stock-balance . ?p. Morgan brightens the day at MFA 
Ideas that click 


Creative displays 
1and country 


Wheatbelt owner works overtime 
Management: Archer Supply sells steel 


Stockbroker trades career 

Lauer turns assets into sales 

Everything the fruit grower needs 

Hamilton Co-op finds golden eggs 

Fuzzy’s drive-in keeps small customers happy .... 

Customer concerns spark $3 million business .... 

Outside board, advisers, end of secrecy vital to 
family business 

Field shelling of corn causes 
management problems 

Archer Supply sells steel 

_ Goodmans mix business, civic duty 
Research can unlock secrets to better crops 


lrends 
Peavey provides “one-stop shop” 
Sales, service and skilled positions provide 
agri-business opportunities 
The unit train 
To gear up for unit train or not 
Grain marketing to be more direct 
OSHA and the fertilizer dealer 
Country elevators face many problems 
Fertilizer situation will be tight 
Field shelling of corn causes 
management problems 
Profiles of dealers: How Minnesota grain is marketed 
Research can unlock secrets to better crops 
Don. Jensen, Barnard, Mo... 6. ccc. eco ce eens. Jan., p. How’s business survey 
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